
Excerpts from a recent “Philadelphia Inquirer” Article. 

More business owners are selling, but uncertainty continues 
Transactions are up more than 8% year over year, according to a report by BizBuySell. 

More small businesses are being sold, a new report says, but they’re selling for less as some companies’ 
financials weaken.  The report by online business marketplace BizBuySell was based on data provided by more 
than 50,000 businesses across the country. It found that transactions are up more than 8% year over year and 
11% over the last quarter — with both the service and retail sectors leading. 

But unfortunately, not all industries are seeing the same levels of mergers and acquisition activity. 

“The growing sectors listed in the report tend to have high seller-financing levels,” said Roy Mita, founder and 
principal intermediary of Plymouth Financial Group in Conshohocken, a mergers and acquisitions advisory 
firm. 

“Seller financing rates and terms are historically below commercial lending rates, making it easier to fund and 
close deals. The industrial sectors with higher levels of commercial funding are trailing behind, as interest rates 
remain high, making deals more costly,” Mita said. 

BizBuySell reported that despite the uptick in M&A activity, certain underlying concerns about the future did 
appear to be weighing on a number of business owners, with confidence declining over the past quarter. Small 
businesses are struggling with higher costs stemming from persistent inflation and ongoing tariff uncertainty, 
according to the report. 

Mita said most of the industrial company owners he speaks with have expressed uncertainty, with their primary 
concerns being about the impacts of new tariffs, inflation, and historically high interest rates. 

BizBuySell reports that while more owners appear open to selling, a number of businesses are showed weaker 
financials, and sale prices declined in the third quarter. 

“The owners simply cannot plan ahead, which makes it harder to prepare their companies for the marketplace,” 
Mita said. 

Mita is cautiously optimistic. In the industrial space, he said, the number of potential buyers has been surging 
over the last year, while the inventory of companies for sale has declined. According to BizBuySell, 77% of 
buyers remain confident they can purchase a business at an acceptable price today, and 78% expect to find the 
same or better value next year. 

“I expect the market for industrial companies to be strong and growing in 2026, as the owners learn to operate 
in our new normal, and the large buyer pool and lower interest rates drive values higher,” he said. 

This means that if you’re thinking of selling your business sometime in the future, it’s important to plan. 

Mita advises starting the process early. 

“Being prepared from the start for the demands of due diligence and other parts of the sale process can help 
avoid costly mistakes,” he said. 

Mita noted that tax returns are “the gold standard” in due diligence “because the seller signs them under penalty 
of fraud,” so prospective sellers should take extra care with their tax records. 

“Funders, buyers, due diligence experts, and CPAs focus on tax returns,” Mita said. “Ensure they are accurate 
and defensible and also confirm the numbers can be supported to facilitate a smooth sale.” 

https://www.bizbuysell.com/insight-report/
http://www.plymouthfinancialgroup.com/
https://www.inquirer.com/topic/conshohocken
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